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4 Page Interior Spread

The Personalized Dealer Program:

The Atrium Private Label Program

allows a dealer to support its

sales efforts with customized 

marketing materials which bear 

the dealer’s name, 

not the man-

ufacturer’s.

As many of

these dealers

invest signifi-

cant advertis-

ing dollars in

their own names

each year, the

ability to “signa-

ture” a literature

piece, warranty and

other items offers

the dealer its own

marketing support

program.  

Vinyl Window Systems Brochure Cover

Wholesale Supply
Vinyl Siding, Vinyl Softit, Vinyl Windows, Vinyl Shutters, Coil Stock, Accessories

“We Profit Through Service”

“Residential GOLD 2000”
Lifetime Warranty
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Allows A Dealer To Support Its Sales And
Marketing Efforts With Customized Materials.

The dealer may select any number of the marketing support items that are available through the program. However, each item is specific to one product;
brochures cannot combine both windows. The Private Label Program offers a comprehensive array of collateral materials:

• 4 Page full color brochure • 8 page full color brochure • Personalized warranty  

• Optional Lifetime Glass Breakage warranty • Sample labels • Job-site signs

• Personalized “soft-side” sample covers  • Magnetic truck signs

These items are available “a-la-carte;” any or all items may be personalized. There are minimums for the brochures (listed on the Item Price List on the next page).

Vinyl Window Systems Brochure Cover

Soft Side Sample Cover

There are two products available for

sale with the Atrium Windows and

Doors Private Label Program.  For 

the upper-end market, we offer an 

all-welded window with a beveled 

exterior, rolled interior sashes,

two spring-loaded night vents and 

a deluxe cam lock with a push 

button release mechanism.  This 

window is also available with two 

decorative interior wood finishes;

beveled and leaded

glass; and 

a 25 year glass break-

age warranty.  The

“drop” window is also

all-welded and comes

with two night vents

and a deluxe lock.

Neither of these prod-

ucts is labeled with

any brand-specific

Identity so the dealer

may market these 

products as unique 

to its market. 

Sample of Warranty
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ITEM PRICE LIST

ITEM DEVELOPMENT PRINTING
1. Brochure

a. (4 page) $300.00 $1,800 (5,000qty)
b. (8 page) $500.00 $ 2,500 (5,000 qty)

2. Warranty(s) $25.00 (each) $ 75.00 (500 qty. each)
3. Soft-Side Sample Covers $25.00 $ 35.00 (each)

4. Sample/Display Labels $25.00 $ 25.00 (15 qty.)
5. Job-Site Signs (up to 3 colors) $25.00 $ 23.00 each 

(1-5 qty.; $21.00 6-10)
6. Magnetic Truck Signs $25.00 $100.00 (per pair)

Dealer Responsibilities:
The dealer must provide camera ready artwork of the logo to be used on the marketing sup-
port items. Digital artwork is preferred; however, camera ready art and/or logo stats may be
used. Lead times vary, but development normally takes about one week and the dealer may
typically expect delivery within four weeks of final approval of brochures; two-three weeks 
for each of the other items. Final approval of all materials is the responsibility of the dealer;
Ellison does not accept responsibility for errors found after printing.

Guidelines:
The Private Label program is offered to approved dealers that are capable of selling at least
1,000 windows in a year. The expense of the program is the responsibility of the distributor
and/or the dealer. The marketing materials have already been developed, so the expense is
relatively low and easily allows the dealer to personalize the brochure, warranty and any of
the available support tools. Development costs only help cover the expense of customizing
the marketing materials to the dealer’s specifications.

If a dealer wants to promote a “named” product (e.g. Innovator, Glass Max, etc.), verification of
Federal Trademark Registration must be provided prior to printing. If a name is not available, 
we recommend using series numbers (i.e. Series 1000 All-Welded Windows by Smith Home
Improvement).
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